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associated with the purchase of the second tier commodity. Typically the financial instrument is 
designed to cover the potential foreseeable interruptions and not force majeure events — 



The paragraph on page 13, line 20 - page 14, line 8, is being amended to read as 

follows: 

- Fig. 8 shows customer computer 78 connecting to commodity seller computers 
82, 84, and 86 via a network, such as the Internet 80. The customer computer 78 presents the 
commodity seller computers 82, 84, and 86 with its commodity requirements and information 
necessary to determine the cost of the requested commodity and the associated financial 
instrument. In an alternate embodiment, the customer computer 78 connects to a querying 
computer, which collects information from the customer^ retrieves the price combinations from 
the commodity seller computers 82, 84, and 86 and returns the best offer price to the customer. 
In yet another embodiment the querying computer contacts both commodity seller computers 82, 
84, and 86 and financial instrument selling computers and presents the customer with the best 
combined price. — 



In the Claims 

Claims 1-4, 7-10 and 12-15 are being amended to read as follows: 



1 . (Twice Amended) A method for managing the sale of a tier-priced commodity 
comprising: 

a. determining a first price for a commodity at a first tier; 

b. determining a second price for s 
determining a third price for an 
against at least one risk associat 
tier; and 




aid commodity at a second tier; 
insurance instrument designed to indemnify 
sd with purchasing said commodity at said second 
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offering said commodity at s^ki second tier for sale at a fourth price, wherein said 
fourth price is a fimctian of at least said second price and said third price. 



2. (Amended) The method of claim 1 Jyiihefcomprising receiving a request from a 

customer to purchas^aMcommodity at said fourth price and selling said customer said 
commodit 



3. (Amended) The method of claim ^wierein ownership of said instrument is not 
%^ transferred to said custopa^r. 



4. (Amended) The method of claim 2, wherein ownership of said insurance instrument is 
transferred to said customer. 

7. (Amended) The method of claim 2, wherein^saitftier-priced commodity is electrical 



power. 



8. (Amended)^ETae method of claim 1, wherein said tier-priced commodity is electrical 



/er. 



9. (Twice Amended) A method for managing the s^of a tier-priced commodity over a 



* computer network comprising: 

a. displaying to a customefon a display associated with a customer computer a price 
for a tier-pricedxommodit^ wherein said commodity has at least a first tier and a 
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second tier in its pricing structure and said second tier has at lea§l*<me associated 
risk; 

receiving a request to purchase said tier-pricpd^commodity on a seller computer 
connected to said buyer computer vi^a computer network; 
selling said tier-priced commodity to said customer; and 

transferring to said customer the right to receive insurance indemnification against 
loss due to the atfeast one associated risk if said commodity sold to said customer 
is from said second tier. 



10. (Tw#e Amended) The method of claim 9, wherein said indemnification is an insurance 
instrwrfent designed to protect against loss associated with interruptions in the delivery of said 
£cond tier commodity. 




12. (Twice Amended) A system for managing the salao'f a tier-priced commodity over a 
computer network, the system comprising: 

a. a first computer; 

b. a second computer connected to said first computer by a computer network; 

c. commodity datastorage accessible to said second computer comprising at least 
one tier-priced corrfmodity having at least a first tier and a second tier; and 

d. insuraxfce instrument data storage accessible to said second computer comprising 
at least orfe insurance instrument designed to indemnify against at least one risk 
assodated with purchasing said commodity from said second tier. 
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1 3. (Twice Amended) A method for managing the sale of a tier-priced commodity 
comprising: 

a. determining a first price for a commodity at a first tier from a^first source for a 
customer; 

b. determining a second price for said commodity at^a second tier from said first 
source for said customer; 

c. determining a third price for a first insurance instrument designed to indemnify 
said customer against loss resulting from at/least one risk associated with purchasing said 
commodity from said second tier from s^iid first source; 

d. determining a fourth price for said commodity at a first tier from a second source 
for said customer; 

e. determining a fifth ppice for said commodity at a second tier from said second 
source for said customery 

f. determining a sixth price for a second insurance instrument designed to indemnify 
said customer against loss resulting from at least one risk associated with purchasing said 
commodity frorrr said second tier from said second source; and 

g. displaying to said customer the lowest of said first price, the sum of said second 
price and ykid third price, said fourth price and the sum of said fifth price and said sixth 
price. 




14. (Twice Amended) A method for managing the sale of a tier-priced commodity 
comprising: 



a. determining a first price for a commodity at a first tier for a first customer; 
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b. determining a second price for said commodity at a second tier for said 
customer; 

c. determining a third price for a first insurance instrument de^i^ned to indemnify 
said first customer against loss resulting from at least one riskassociated with purchasing 
said commodity from said second tier; 

d. determining a fourth price for said commodityiit a first tier for a second customer; 

e. determining a fifth price for said commodity at a second tier for said second 
customer; 

f. determining a sixth price for ^second insurance instrument designed to indemnify 
said second customer against loss resulting from at least one risk associated with 
purchasing said commodity from said second tier; 

g. displaying to said firai customer the lowest of said first price and the sum of said 
second price and/aid third price; and 

h. displaying to Said second customer the lowest of said fourth price and the sum of 
said fifth price and said sixth price. 



15. (Twice Attended) A method for managing the sale of a tier-priced commodity 
comprising: 

a. / displaying to a first bidder a first price for a commodity and a first insurance 
instrument designed to indemnify said first bidder against loss associated with at least 
)ne risk associated with the purchase of said commodity; 
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b. displaying to a second bidder a second price for a comrflodity and a second 
insurance instrument designed to indemnify said secprfa bidder against loss associated 
with at least one risk associated with the purchase of said commodity; 

c. receiving bids for said commodity from said first bidder and said second bidder; 
and 

d. selling said comm0oity and transferring a right to collect against said first 
insurance instmmentlo said first bidder if said first bidder exceeds said first price by a 
greater amounj/man said second bidder exceeds said second price or selling said 
commodity and transferring a right to collect against said second insurance instrument to 
said second bidder if said second bidder exceeds said second price by a greater amount 

ian said first bidder exceeds said first price. 



The following new claims 16-31 are being added: 



■16. (New) The method of claim 1, comprising: 

offering said commodity at said second tier for s^leiit a fourth price that is less 
than said first price. — 



-17. (New) The method of claim 1, comprising: 

offering said comjEfodity at said second tier for sale at a fourth price that is greater 
than or equal to a sum of said second price and said third price. — 



-18. (New) The method of claim 1, wherein said tier-priced commodity is 
telecommunications bandwidth or natural gas. — 
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-19. (New) The method of claim 15, wherein the first price and the second price are^ 
different. — 



-20. (New) A method of selling a tier-priced commodity having a first priest a first tier and 
a second price at a second tier, the method comprising: 

offering for sale a bundled product comprising said commodity at said second tier 
and an insurance instrument, wherein said insurance instrument indemnifies against at 
least one risk associated with purchasing said commodity/at said second tier. 

-21 . (New) The method of claim 20, further comprisir 

offering for sale said commodity at saidsecond tier price. 

--22. (New) The method of claim 21, furthei/eomprising: 

determining said second tier^rice, wherein said second tier price is less than said 
first tier price. - 



--23. (New) The method of claim 20, further comprising: 
determining said/second tier price; 
determining a/value of a said insurance instrument; and 
offering fop sale said bundled product at a bundled product price, the bundled 
product price bplng a function of said second tier price and said value of said insurance 
instrument. 
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-24. (New) The method of claim 23, comprising: 

offering for sale said bundled product at a bundled product price greater thai)/6r 
equal to a sum of said second tier price and said value of said insurance instrument. 

—25. (New) The method of claim 23, comprising: 

offering for sale said bundled product at a bundled produ^ price less than said 
first tier price. — 

—26. (New) The method of claim 23, further comprising selling said bundled product. 

--27. (New) The method of claim 20, wherein said^tier-priced commodity is electrical power, 
telecommunications bandwidth or naturaVgas. ~ 



-28. (New) A method for managing the sale of a tier-priced commodity over a network, 
wherein the product has a first tier for sale at a first price and a second tier for sale at a 
second tier price and havine'at least one associated risk, the method comprising: 

a. displaying to a^customer on a customer display the first tier price; 

b. displaying to the customer on the customer display a price for a bundled product 
comprising the commodity at the second tier and an insurance instrument indemnifying 
against the at least one risk; 

c. receiving a request to purchase said bundled product on a seller computer 
connecteel to said buyer display via a network; and 

d. /selling said bundled product to said customer. - 
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-29. (New) The method of claim 28, wherein said insurance instrument protects against y 
associated with interruptions in the delivery of said second tier commodity. — 

-30. (New) The method of claim 29, wherein the price of said insurance instrument is based 
upon one or more factors associated with said customer. — 




-31 . (New) The method of claim 28, further comprising displaying to the customer on the 
customer display a price for the commodity at the second tier.- 

-32. (New) A system for managing the sale of a tiei^priced commodity over a computer 
network, the system comprising: 

a. a computer connected to a netwprk; 

b. commodity data storage accessible to said computer comprising a price data for a 
tier-priced commodity having atleast a first tier and a second tier; and 

c. insurance instrument data storage accessible to said computer comprising price 
data for at least one insurance instrument designed to indemnify against at least one risk 
associated with purchasing said commodity from said second tier; 

wherein said computer is programmed to compute a price for sale of a bundled 
product comprisin/the tier-priced commodity and an insurance instrument designed to 
indemnify against the at least one risk associated with purchasing said commodity from 
said second tier. 
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-33. (New) The method of claim 32, wherein said computer is further programmed to coffer 
said bundled product for sale at the computed price, over the network. — 




34. (New) A method for managing the sale of a tier-priced commodity: 

a. determining a first price for a commodity at a first tier ijom a first source for a 
customer; 

b. determining a second price for said commodity^ a second tier from said first 
source for said customer; 

c. determining a third price for a bundled ifroduct comprising said commodity at 
said second tier and a first insurance instrument designed to indemnify said customer 
against loss resulting from at least one/nsk associated with purchasing said commodity 
from said second tier from said fir?i source, said third price being a function of said 
second price and a value of said first insurance instrument; 

d. determining a fourtja price for said commodity at a first tier from a second source 
for said customer; 

e. determining af fifth price for said commodity at a second tier from said second 
source for said customer; 

f. determming a sixth price for a second bundled product comprising said 
commodityat said second tier and a second insurance instrument designed to indemnify 
said customer against loss resulting from at least one risk associated with purchasing said 
commodity from said second tier from said second source, said sixth price being a 
function of said fifth price and a value of said second insurance instrument; and 
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g. displaying to said customer the lowest of said first price, said third price, saij 
fourth price and said sixth price. — 

35. (New) A method for managing the sale of a tier-priced commodity, comni4sing: 

a. determining a first price for a commodity at a first tier for a fbst customer; 

b. determining a second price for said commodity at a seconjrtier for said first 
customer; 

c. determining a third price for a bundled product con/prising said commodity at 
said second tier and a first insurance instrument designed to indemnify said first customer 
against loss resulting from at least one risk associate! with purchasing said commodity 
from said second tier; 

d. determining a fourth price for said cofnmodity at a first tier for a second customer; 

e. determining a fifth price for said commodity at a second tier for said second 
customer; 

f. determining a sixth price fof a bundled product comprising said commodity at 
said second tier and a second insurance instrument designed to indemnify said second 
customer against loss resulting from at least one risk associated with purchasing said 
commodity from said second tier; 

g. displaying to saja first customer the lowest of said first price and said third price; 
and 

h. displaying/io said second customer the lowest of said fourth price and said sixth 
price. 
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36. (New) A method for managing the sale of a tier-priced commodity, comprising: 

a. displaying to a first bidder and a second bidder a first price for a first bjAdled 
product comprising a commodity and a first insurance instrument designedao indemnify 
said first bidder against loss associated with at least one risk associates with the purchase 
of said commodity; 

b. displaying to a second bidder a second price for a second bundled commodity 
comprising said commodity and a second insurance instrument designed to indemnify 
said second bidder against loss associated with at l^st one risk associated with the 
purchase of said commodity; 

c. receiving bids for said first bundled^product from said first bidder and for said 
second bundled product from said second bidder; and 

d. selling said first bundled product to said first bidder if said first bidder exceeds 
said first price by a greater amount than said second bidder exceeds said second price or 
selling said second bundle^product to said second bidder if said second bidder exceeds 
said second price by a gfeater amount than said first bidder exceeds said first price. ~ 



-37. (New) The method of claim 36, wherein the first price and the second price are 
different. 



—38. (New/The method of claim 36, wherein the first price and the second price are the 
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